
In aggregate, infusion therapy, specialty pharmacy, and institutional pharmacy transaction volume plunged 50% in the first quarter  
of 2013 vs. the fourth quarter of 2012.  

Under normal circumstances, this would be cause for substantial alarm. However, in this case, not only have the underlying fundamen-
tals that have supported pharmacy service deals over the recent past remained unchanged, the dramatic fall-off was evident in all the 
health care service sectors we cover (see chart page 2). 

If not systemic then, why the dramatic fall-off? As it turns out, much of the decline is attributable to an artifice of the calendar that 
drove deal flow to record heights in Q4 2012, and created a vacuum for Q1 2013. 

As you may recall from previous editions of marketWATCH, with expectations that the Bush Tax Cuts for high earners would not be 
extended past December 31st, giving rise to a 5% increase in capital gains tax, and the imposition of an additional 3.8% “surcharge” to 
help fund health care reform, aggregate capital gains was scheduled to rise from 15% to 23.8%. Consequently, many sellers who may 
have otherwise contemplated a deal in 2013 accelerated their plans to 2012 to lock-in the more favorable rates. As a result, deal flow 
surged prior to the year-end deadline. Furthermore, it created an environment where few sellers would entertain a sale at the begin-
ning of 2013. After all, they would have effectively just missed the opportunity to protect 8.8% of their net proceeds – better to hold on 
until later in 2013, to let the “sting” wear off, and hopefully regain some value with one or two quarters of additional growth.
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So the plunge was both predictable – and, inevitable.  

Furthermore, we anticipate that it will take at least another 
quarter (or two) before the effect of this “anomaly” fully washes 
through the M&A pipeline. This, in turn, will make it difficult to 
read the tea leaves from transaction trends over the near term.

This anomaly notwithstanding, we note some recent develop-
ments that will continue to feed enthusiasm for pharmacy service  
providers – particularly specialty Rx. 

The promising drug development pipeline continues to deliver.

In a recent article published in Specialty Pharmacy Times, 
Aimee Tharaldson, PharmD, reported that “The FDA continues to 
approve an increasing number of specialty medications. In 2012 
the FDA approved 22 specialty medications. This is up from 18 
specialty drug approvals in 2011, 14 in 2010, and 10 in 2009.  This 
trend is expected to continue for the foreseeable future.” 

This was reported at around the same time that the FDA approved 
a new and highly anticipated oral drug for the treatment of  
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Multiple Sclerosis – Tecfidera (dimethyl fumarate). As an oral 
treatment option expected to give rise to comparably fewer and 
less severe side effects, industry insiders believe that the treat-
ment may not only be a blockbuster on its own accord, but it may 
serve to expand utilization within the MS category – already one 
of the top three categories of specialty Rx spend (autoimmune 
disorders and cancer treatments being  
the other two). 

Finally, with the recent launches of NASP (National Association  
of Specialty Pharmacy) and SPAARx (Specialty Pharmacy  
Association of America), the industry now has two new and  
rapidly growing associations of specialty Rx providers, suppliers,  
distributors, and affiliates, that will further develop its professional, 
educational, research, and advocacy resources.

While there have been several favorable developments for  
specialty Rx, it should be noted that the rising profile of one  
segment tends to lift closely related, ancillary segments as well.  

Accordingly, from an M&A perspective, what’s good for SPS is 
often good for home infusion therapy and institutional Rx as well.   

FDA Approvals for Specialty Rx Medications
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